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Assessing Your Personal Network 
 

Think about your network of friends, relatives and business associates. These could be individuals you 
have met through social activities, work, volunteer activities, sports and recreation, your kids, family, 
school, church, neighbors etc. 

List the names of people who meet the following criteria: 1) they respect you, 2) you are reasonably sure 
they have disposable income and a capacity to give, and 3) there is some linkage or potential linkage to 
your mission. You will not share this list, its private. 

In column A put an “x” if you asked them about your organization they would understand its work 
In column B put an “x” if you believe it is a priority to visit with this person in the next 1-3 months. 

 

Names:         A  B 
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www.achieveguidance.com 
This Resource May be Reproduced for Achieve Client Purposes.  All Other Rights Reserved © Achieve LLC 

Potential Prospect Plan 
 
Your Name: ________________________________ 

 

Please list below the name of at least three prospective donors to your organization.  These should be 
individuals who have some level of linkage and ability. They may also be current donors who are only 
giving at a fraction of their potential. They might be from your list “Assessing Your Personal Network”. 
  
Once you list their name think about what it will take to cultivate an interest in our organization. What 
steps can you follow, with the help of staff, to move their relationship forward? 
 

 

 

Prospective Donor #1:  (name) _______________________________ 

Cultivation Plan: 

 

 

 

 

 

 

Date of Visit/Notes: 

 

 

 

 

 

 

 

 

Next Action: 
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Prospective Donor#2: (name)  ________________________________ 

Cultivation Plan: 

 

 

 

 

 

 

Date of Visit/Notes: 

 

 

 

 

 

 

 

Next Action: 
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Prospective Donor#3:  (name) ________________________________ 

Cultivation Plan: 

 

 

 

 

 

Date of Visit/Notes: 

 

 

 

 

 

 

 

 

Next Action: 


